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NJ-1219

B.Com. (Part-III) Examination,
Mar.-Apr., 2023
(Optional Group - B)

. Paper - |
PRINCIPLES OF MARKETING
Time Allowed : Three Hours
Maximum Marks : 75

Minimum Pass Marks : 25
Je o T $ TR Aol Tl v & 3 T o
Note : Answer all questions. All questions carry equal

marks.

zas-1 / UNIT-I
Q. 1. aTfie RvR SRERen T & 7 YRa H SEfD
KU JEUROT & He B FHeRe
What is Modern Marketing Concept ? Explain the

importance of modern marketing concept in

India.
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3r@Er/ OR
g5 TaiaRvid wed @1 fawE Fofll R gy gy
TG @ Gedids Bl
Evaluate the impact of macro environmenta

factors of marketing deéisions.

$BR-II / UNIT-IT

Q. 2 mﬁwm&aﬁﬁml o Rt
gt & e Sim
Explain the meaning of consumer behaviour.
Discuss the various theories underlying it.
3rmEr/ OR
SR fEiaesoT I 39 Ja1 WHE © ? 95 He
e DIl
What do you mean by market segmentation ?
Explain its importance.
gaE-111 / UNIT-III
Q. 3. wea S foa weR FeiRa & owi @ ¢ {4
s &1 ged Fifdd 3% & foe s S
fafrdt &1 v Bl
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How the price poiicy is determined ? Describe the
methods whicl wre adopted for the determining
pricing of a new product.

31Jar / OR
Vg R 3T T TR & ? 705 o dEs F 3R
T DTl e qvs B T ¥ R A @
& T aifee ?
What do you understand by brand ? Explain the
difference between brand and trademark. What
considerations are taken in selecting an effective
brand name ?

FBR-1V / UNIT-IV

w I wE S e wRa § R 2 b
T § 39 oRS @ i A B SR ®
faror ARz @1 FeRor dar #1
Discuss the factors that you would like to
'consider for selecting channelshof distribution for

a consumer product which is sold all over India.
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grerarl / OR
oy IR FeUmEd Ud 3TN B T Gy,

R faern Hifate|
“Wholesaler is an unnecessary chain betyasr,
producer and consumer.” Discuss,
HR-V | UNIT-V

fqoe wade 0T ¥ T R E Rgn g
fasor & v dUCH BT e His)
What do you mean by Marketing Promotion Mix ?
Describe the main components of marketing
bromotion mix.

| | 3rar / OR
Yafe fpa @1 & 2 dofoe g & s @
ey § qofF @il
What is Personal Selling ? Describe in brief the

technique of personal selling.
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